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OVERVIEW

"May you live in interesting times", is a well-known expression where the word interesting is used
mischievously to mean troubled, but in terms of the region;a'l development of wealth and
investment management, %ord‘\?y much carries itsJ;ﬁ'ue meaning as well as its sarcastic
sIanE._\_NhiIe thii_year has seen geo-politics boost its aIr?-ady established impa_ot on the Mid’f
East, the effects on the sector here have been, in'some ways, the proof ﬂs_g.;__r_oir_\ding as a

global centre for wealth management and investment. e =

e = - ol
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2 5 = 3 There have been somg._s_.h_%term outflows, but the clear M}/ of the resident wealthy are
INDUSTRY- PRESENTATIONS staying put, looking at the current circumstances as an isolated challenge rather than a

LEADING SPEAKERS permanent loss of the re long-term-appeal- Howey ffects this has had, hasiin many
cases, been to raise the of er]:ga@mﬁnt petv‘een?cl and their financ?i‘services
proiiders gs portfolios a usted and adapted to allo pidly changing «irc:xmstances.
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r’ought‘ bout l:gythe pervading pre

progress and seemingly unlimited benefits will be readily taken up in the management of HNWIs

Interesting times are nce of Al whose inevitable

CES finances. However it raises questions about how performance can be enhanced while ensuring

® FAMILY OFI
® SENIOR RELATIONSHIP MANAGERS

the bespoke products and attention demanded by clients, as Al can also be a great leveller.

Adding to the interesting nature of our times is the prioritising of digital assets and tokenisation
. PE & VC PROFESSIONALS as core economic strategies, with regional governments enacting legislation and building

. SENIOR INVESTMENT EXECUTIVES regulatory frameworks to encourage their use. How will these assets work their ways into the
portfolios and investment plans of our regions resident wealthy and prosperous communities?
® WEALTH/ASSET MANAGERS

It is true that questions about regional political challenges are legitimate and should always be
. PRIVATE BANKERS asked, but it is equally and noticeably true that our region is once again, smartly and
. ENTREPRENEURS jchou.ghtfully, with vigilanc? and innovation, maintaining its p!ac? a.s a global wef'alth hub. Maybe
in this context the expression should be adapted - "May you live in interest bearing times".

@ ALTERNATIVE ASSET INVESTORS
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he debate and awareness
en WE\at is motivat ng thls;

Nobody questions the importance of succession planning but,
raising, is it finally achieving the priority attention it requires? If
concentration - general promotional activities, family offic.er
‘to-do” lists, legislative initiatives, increasing availability of c©
geo-political tensions or high-profile cases breaking into the pub
What influence, if any, are next-generation heirs having on the succession eir te
What does growing formal governance and the professmnallsatlon mean for the business o“f
succession planning in the regional wealth management sector?

L —

WE./ k||HE\. Pancl 2: Family of the Futur ‘.___”"_,"“-‘;:"""
Offices Thrive in the Middle Eas R T roser o vt e i 55 il
As our region continues building on its status as a global wealth s the.role of the & -5 ? - Y
family office here adapting to and managing the unique challenge th i He Mﬁd}e EEEP L y l | - "
For example, how do they help older family businesses transition |t|onal ‘methods . .. .- T e
toward professionalisation in family-led operations - such as hiri m|Iy CEOs or_

independent board members. How can family offices source/specialised, top Ievil mves}ment ;
and legal talent in the regions’ highly competitive environment: , if tljey Eo;,ﬂ"rffw‘lg"
concerns of clients wary of the current geo-political stresses and- ow can they dlg.tln;,m
exclusive and refined services from ever increasing competition with peers financial institutions
and the ever-advancing sophistication of Al?

Panel 3: The Al Inheritance - _ .
Nots of Al in HNWI Financial c,aesa N WO P

]
DCORIAN

It is no surprise that Artificial Intelligence is taking ever-increasing rol’és |n\f‘ne fmancra lives : 1
HNWIs, with numerous coinciding factors each amplifying the impact it will continue to have Soine y
of these include the exponential advancement/of technology it ' 8| »

regulatory ed’;cts and

allowing novel ways of conducting financial activitij'e,s, new ch natlb&fh g}ns noving ,,-, .
wealth, the highly active regional entrepreneurial e’nvironmen't rﬂ.AIs evﬁtﬁ‘ .__".-‘n_nv_.__ . "
matters relating to finance. However, the demands requwemeﬁmrmlesof b;nkln : £
and financial services for HNWIs are frequently complex, needing much more thapf,off the- shelm

solutions. More than just the differences between automation and the human touch, what will Al

bring the providers of services to HNWIs, and what will it not do that only the human can? :
g L—L— 3
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Panel 4: Living Beyond Your Me
Planning

"May you be blessed with a long life", a well-meaning blessing, t
too much life at the end of your money. As regional life e pecta
living can last multiple decades, extending daily necessities and expos
circumstances and their attendant obligations. What me ns are
post working lives lasting beyond the norms of earlier g
term financial planning? Are longevity-focused insurance fra S € :
needs in our region and what benefits do such policies offer inmen ]
Will the complexity of planning for a volatile future bring Al more deeply into the long-term
prosperity preservation process?
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Panel 5: Adapting to Circumstances - Flexibility
for a Fickle World |

LTH & P re - Which As

rr\ r‘\'\l i Illyl.\lh|h)|.lr1ﬁﬂ'|lﬂ
Geo-politics upscaled its already established presence in the Mi 15” 't at t start of is ye e
s . g . aclelipia g | l.,..;-‘-.—-_m
so what has this meant for wealth and investment in our region? Shrill'l adllri Ire s’ £ I

4
= !mEpp LI TR

................

exodus of HNWIs and their assets have fizzled into a barely audible buz while wealth‘serwées '''''''''''''
providers are still looking for experienced wealth management g
say that nothing has changed, or that adaptations are not being made
situations both here and in the wider world. In the light I(iﬁrreﬁmt
being asked by, or suggesting to their clients in the region? Can agili
interests now that we have the power of AI? How have recent circumstanc
approach to wealth advisory and portfolio management in our reglon°

BANK

Panel 6: Digital Assets in Regional Wealth

High-net-worth individuals (HNWIs) and family offices across our region are increasingly integrating
digital assets into their wealth portfolios, largely encouraged by progressive reg tion and g
institutional-grade custody. How will digital assets dexelop specifically for HNWIsdin our region d'- vy
which parts of this sector are likely to provide the most reliable and hlgh vaI es men.t _
opportunities? How do Islamic principles align with assets ord erve in ori o e A
wish to ensure acceptable Sharia compliance. Will d ﬁs tm-«;‘}\-I e mostly driven y

newer generations of HNWIs in our region, or will ag % ong as e’ brin pt|m|s - 4
returns? How are regional providers of investment and..f-manmal set\ucmo HNWIs '
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VI A Finance, Wealth & Investment Summit will give
visible platform from where to be seen and

g and after the main event. Our

Bges of benefits including speaking and
audience bre : Pportunities, exhibition space and pre-
event marketing with® ray of impactful brand exposure
opportunities will promotéyourservices into the heart of the
market, direct to your target" dience.

hear¢
compre

It is by far the best occasion in the regional wealth and
investment calendar of events to meet, be seen and heard by
key decision makers, engage with investors, enjoy second to
none networking opportunities and to start laying the rails for
collaboration.

To learn more about the available opportunity packages, please
contact us.

www.mea-finance.com

> Create, develop and enhance market stature:

Highlight your products and services to an enthusiastic audience, build market awareness, establish
networks with new prospects and build recognition as industry leaders at a time of great market
interest in the region.

Generate new leads to win hew business

Create new professional relationships with an interested audience in attendance at the summi

Underpin your existing client relations

Your clients will see and hear you amongst the best in the business at the most presti
wealth & investment event of the year.

ous regional

Heighten brand awareness and recognition:

Benefit from the extensive pre and post event marketing activity available to you through the many
sponsorship packages.

Network with like-minded individuals:

Meet and network with potential new clients at a time when their interest is at its peak and connect
with fellow sponsors and vendors to look for new partnerships.

Give attendees strategic insights into your business

Through exhibiting and sponsoring the summit, you can engage attendees, showcasing your products and
services to increase positive perceptions of your activities and boost opportunities for growing your client
base.
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INVESTMENT Exclusive to one o (/] o o

company

Opportunity to provide
Welcome Note

Interview of Senior
Representative

Access to all sessions

Standalone Presentation (V] (/]
Panel Member in
Discussions ‘ o o o
A Exhibition Space (3x2 sqm) (V] (/] o o o (V] o
a ’ Advert in Event Booklet (/) (/) (/] (/] O QO (V]
Logo on website with
“ hyperlink ‘ o ° o o o o
Logo on all Marketing ‘ o () (/) () o o
m Collateral
Branding on Post Event
m Report

COST (USD)

www.mea-finance.com
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ON T/tféT

> FOR SPONSORSHIP & EXHIBITION ENQUIRIES: > FOR SPEAKING & AGENDA INQUIRIES
Napoleon Estampador Natasha Cristi
Group Commercial Director Events Director
E: nap.estampador@mea-finance.com E: natasha@mea-finance.com
M: +971 50 100 5488 M: +971 58 567 8873

Editorial contact:
editorial@mea-finance.com
For other queries:
info@mea-finance.com
Dubai office:
Al Saaha Offices, Old Town
Island Burj Khalifa District, PO Box 487177
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